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Standing tall for the business of professional services
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We all know the feeling; the struggle to 
grow your company and build repeatable 
software revenue. The old adage that 
happy customers buy more software (or 
subscriptions) absolutely is true. As the 
front lines of the customer experience, the 
Professional Services (PS) organization is 
critical to ensuring that your customers 
are successful in using your product.

The problem is that most PS organizations 
are often relegated to the tactics of 
customer software implementations 
rather than the trusted advisors and the 
revenue builders they were meant to 
be. And because this perception reigns 
rampant within many enterprises, they 
are not as profitable or scale as well as 
they should be.

Transformational change through 
technology-enabled services

Leverage your PS 
organization to drive new 

and recurring software 
sales, and be highly 

profitable. The industry 
leaders at Growth Stage 
will show you the way.



Building loyalty and revenue through a PS strategy 
that’s backed with people, process and technology

Growth Stage is built on the principle that you can leverage your 
PS organization to make customers successful, help drive new 
and recurring software sales, and be highly profitable  … all at 
the same time. It’s our business and it’s our passion. We’ve all 
heard the old adage, “you only get one chance to make a first 
impression.” At Growth Stage, we not only believe it, we live it 
every day. We help companies drive profitable revenue with a 
repeatable and process that empowers software organizations to 
drive exceptional customer satisfaction.  

This approach is very different from large professional service firms 
who have no experience in scaling profitable software businesses 
or Professional Service Automation (PSA) firms who only know how 
to implement their own software with little regard for what actually 
drives customer satisfaction and profitable revenue.

Discover the Growth Stage difference

For too long, your PS organization has languished in the shadows. 
Isn’t time they had a chance to shine? Contact the Growth Stage 
team today at www.growthstage.net to learn more about the 
repeatable process that leverages your people and the right 
technology to build your software business. 

“Growth Stage 
was instrumental 
in helping turn our 
Professional Services 
organization into a 
competitive strength 
for Ellie Mae.”

Jonathan Corr, President and 
COO, Ellie Mae

www.growthstage.net
info@growthstage.net
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